Events and Dates

March 29th 11:00
A tech event for the whole club

The Art of Driving
True North Companies, Cedar Rapids Iowa

Many members have mentioned that they want to learn more about skillful driving,
whether it be on the street for safety, or on the track for fun, but, they are just not quite ready
to try a driving event. So, we will be holding a very interesting tech session on all the basics
of better driving. I know, you think you know it all, don’t you? Well, you might be surprised at
all the new things you could learn in an afternoon inside. If nothing else, you can get a free
lunch and enjoy some good company. This is the perfect event for a young driver, novice
high performance driver, or someone hopefully determined to join all of us out on the track
this summer.

April 27th 1:00p.m.
Iowa Chapter Clean Car Concours
Dales Tires and More, Des Moines Iowa
Many new twists to this years event. Door prizes, awards and a new venue. X5 owners, this
is your chance, in 2003 we have added a new class for the dirtiest BMW X5. This could be
an easy win as we have yet to see an X5 at one of our Iowa Chapter events.
We know you are out there. Clean um up and bring them out. $10 entry includes $5 charity
donation and refreshments.

May 18th 9-1:00
Rally Iowa
Another new Iowa Chapter event. A true TSD Rally. No traps, tricks, or riddles just a simple
precision driving event for everyone, no experience necessary. Novice and Pro classes will
be very loosely determined. No one will get lost, no dirt roads, and we have a great surprise
at the end. All you need is a car full of gas, a driver and a navigator.
Yes, a very good friend or spouse will work fine, well, usually. See page 3.

June 28-29th
Longest Day Driving School

After our initial success last year, how could we not do this again? Many new plans for even
more fun this year. This is YOUR chance to take advantage of the best
BMW CCA has to offer. See page 7 and register now at

www.bmwia.org
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Technique
By Doug Wittkowski

Tis’ the season is right, time to blow off the stink of winter, open those windows, clean
everything up and come out of hibernation. Can you tell I’m a real winter person?
Spring is also the season of beauty and new growth and somewhat related is the BMW
question this month “Does style still sell cars?”
No, this will not begin another tirade against Mr. Bangle and his recent designs at
BMW. In fact, in my opinion they are very forward thinking and I for one, (of the few) like
the 745i and Z4. But then again, what do I know. I loved the Z3 Coupe. No, this is about
what constitutes great styling or timeless design, what triggers sales, and is it still, the
look? By now we all know that the new Z4 is certainly not a huge hit in the marketplace. Is
that due to style, price, marketing, or is it the economy? I am a big believer in marketing
and think we as the sheep of America can be sold just about anything. So maybe BMW
missed the boat on recent marketing plans? But, no, the more I analyze this car market
the more I think it just might be the same old thing, it is style that indeed drives the market.
Many of us, as lifelong car nuts, can remember the days of new model releases, I’m
not talking a few changes, I mean way back into the 60’s when every model in the line-up
was new in some way. Do you realize back then it was common for every visual part of a
given model to change every year? For me the big one was the original Mustang launch in
Spring of 1964. I was only 8 years old but I vividly remember the crowds outside our local
dealers to view the first pony car in existence. It was truly wild, like the Iowa State Fair in
every city in the country. I also remember that these things were as hard to come by as
Babe Ruth autographs. You just could not buy one, not just for a few weeks but for much
of 1964, 65, and 66. My mother wanted a Mustang convertible badly and finally we ended
up with a used company car from Ford. We had a choice between a red GT hardtop or a 6
cylinder convertible. That was it, take it, or keep waiting. I remember how much I wanted
Mom to choose that GT, but looking back now it might have saved my life or at least my
early driving record, that she decided upon the convertible. That same car stayed with us
until 1979. My dad and I restored that car in 1976 and Mom still has a thing for Mustangs
because of it. I sure wish she would buy another one…This time a GT, okay Mom?
The point here is this, “when was the last time that happened in the market place”
Where is all the fire, have we too many choices now? Or, as I fear, are we bored with the
styles. The domestic manufacturers have completely lost sight of the market and have become the Wal-Mart of car retailers. Yes, they make and sell many cars but there sure isn’t
much excitement. I was talking to a manager of a GM dealer last summer and he told me
he wished General Motors would quit building cars, he just can’t sell any. Hello, this is
Chevrolet ! General Motors? the undisputed king of the industry at one time. The domestics are doing well selling trucks and their SUV derivatives, but how long will that last? The
Japanese and the Germans are selling some very nice versions of their own now, and
guess what, they are soon getting into the truck market, Toyota and Nissan already have.
So, how does this relate to BMW. Well, BMW recently had their best year ever, selling
over 1 million cars in 2002. Now they are playing with the big boys. They are no longer
the boutique Bavarian builder of fine German automobiles, now they must survive. So, you
might think the recent BMW models are way out there in the style department, but this is
just the sort of thinking that has the potential to bring a car that changes the world to market. I know that will not come from the domestics, lets face it, they are done making waves
in the “Car” market. This car, whatever it is, will need to be relatively inexpensive, or at
least cheap to own. It will need to fit most everyone's needs as transportation, and at the
same time be able to be optioned or packaged to the sport minded. (read FAST) It will
have to be easy on the environment, because no matter how long we try to put it off, pay
day is coming in that department and it will need to be marketed like no other car BMW
has ever sold? Some of BMW’s big successes have almost come by accident. The 2002,
the M cars that many club members begged them to import, The Z3 that Mazda forced
them to build. So the question is “ Hey BMW, are you up to it? “

TSD Rallying
In a Time-Speed-Distance Rally, the Route Instructions, in addition to
information to keep a team on course, also give assigned speeds.
These speeds are always legal, and often are below the posted speed
limit. A TSD rally is a competition of precision driving - it is not a race!
The goal of a rally team is twofold: to stay on the prescribed course
and to drive at exactly the given speed. The perfect team would be on
course, on time at any given point along the route. To score teams
against this goal, checkpoints are sprinkled throughout the course at
unspecified locations. Each team is timed by a crew at the checkpoint
(also called the control) and their time is compared against a perfect
time (computed from the assigned speeds and exact distances measured before the event). Each team receives a score based on its time
for that portion, or leg, of the course. For each fraction of a minute
early or late, the team is given points. The team with the lowest total
score for all the legs wins. However, each leg is independent: time late
or early on one leg cannot be "made up" on subsequent legs. After being timed by a checkpoint crew and receiving a score, the team is assigned an out time to begin driving the next leg.
Why Rally?
Fast in, Fast out, my friends

Investment
Advisory
Group
Financial Planning and Wealth
Management Services
♦
♦
♦
♦

Asset management
Tax planning
Risk management
Retirement/estate
planning

Fredrick A. Bell CFA, L.C.
Certified Financial Planner TM
4090 Westown Parkway, Suite A-3
West Des Moines, IA 50266
(515) 226-1656 (800) 524-0464
fredbellcfa@mchsi.com
Securities offered through EDI Financial, Inc. Member NASD, SIPC, MSRB

TSD rallies have become popular in North America because of the
many people who enjoy driving. Most TSD rallies have a Novice Class
designed for first-time competitors. The other classes, which allow
varying amounts of rally equipment, provide keen competition for experienced rallyists. Many top competitors today began in Novice Class
with no more than a speedometer of questionable accuracy, a wristwatch, and a hazy understanding of rally basics.
For the driver, there is the opportunity to use a skill which most people
spend years developing, but which few ever get to hone or test. But,
unlike other motor sports, the skill does not involve outright car performance. More muscle does not necessarily help, so there are no artificial factors of performance to plague the rules of rallying. In fact, the
rules which define the rally classes tend to be quite simple and provide
a level playing field for competition.
Another thing which sets TSD rallying apart from other sports is its
unique team aspect. In no other sport do a pair of people need to work
so closely together, yet do fundamentally different things. Of course,
when a team first starts rallying, both driver and navigator are simply
concentrating on staying on course. Beginning teams do the timing by
feel or some very simple calculations. But as a team gains experience,
the driver and navigator begin to take on specific tasks.
As the team's coordination continues to improve, so do its results. After
a while, the team graduates to more difficult events where the course
challenges them to their limits, not because of outright speed, but because of the frequency and difficulty of instructions, traps, or density of
speed changes and timing problems. It is these events that can give a
team a deep sense of satisfaction.
For all competitors, a rally provides a day, weekend, or week get-away,
driving a course that often makes use of the most scenic roads of the
area, and is usually followed by a social event to round out the weekend. Some say that a road rally is merely an excuse for a party!
Reprinted from chapter 1 of the Road Rallying Handbook and the Rally Central Website
at http://www.goss.com/rally.html

Presidential Comments
Everyone should know a little about the candidate they are voting on in an election. This year's Presidential election for the
Iowa Chapter was a little different. I was the only one running,
so unless there was a mass write-in, I was pretty much assured
of the position. Since I'm now in the office, I thought I would
take some time to share my history and plans for the club.
I grew up with in a family of 7 (3 brothers, 3 sisters) in Kansas
on a farm about 25 miles south of Junction City, KS. It was
about 1000 acres. We had both dairy and beef cattle. I graduated from a private Methodist university in Salina, KS called
Kansas Wesleyan. I graduated with a BS in Computer Science
and worked for a company there called Eagle Software. In the
summer of 1988, I was asked to help out a company here in
Iowa called ITA (International Travel Associates) Once my contract was up, they offered me a position and I stayed. That's
how I ended up in Iowa. It's also where I met my lovely wife,
Natalie. That, though, is another very interesting story... (grin)
As far as the car interests, I would say my brothers are responsible for that one. They are 8 and12 years older and were
always tweaking their '57-'59 Fords for that last bit of performance. They always had muscle cars like a '64 Galaxie 500
w/427, Boss Mustangs, Torinos, etc. My 1st car was a '73
Charger (YEAH!) with a Slant Six (WHAT!?!?! Someone was
playing a joke here). It turned out to be my undoing. Because
the car had NO POWER, I worked on making it handle and stop
better. I was NOT going to win any drag races. Since that time,
I've had mostly "sporty" American V8 cars. The only "slip" being
a '78 Cordoba. Hey, it still had a V8 - A 4-barrel 400 V-8!!!! It
need that just to pull it around. I now own, and drive with gusto,
a 2001 M3.
In 1996, I went to work at Principal for about 1 1/2 years.
While there, I met a new friend, Tony Wiles. Someone mentioned that he was into cars (BMW specifically) and so one day
I asked "So, you like M3s, huh?". From the look on his face, I
knew he was a "car guy". Since I was interested in driving
schools, I signed up for the BMW CCA (owning a '97 MustangCobra and '95 Jetta GLX at the time) and headed down to
Topeka for my first driving experience with the club. I was
hooked, not only to the events but to the people! Everyone was
so friendly and helpful, even though I was driving a FORD !!!
Since I was active in the club at the same time Dave Brennan
along with Doug and Martha Wittkowski were attempted to resurrect the Iowa Chapter, I was volunteered to assist in any way
I could. Much has happened in those 3 years. The chapter is
doing wonderfully, we are financially sound and the members
seem to be participating in events in record numbers. I will work
to continue that success.
Since my first event where that FORD was the car I was
driving, I've realized that the "cars" were just a reason to get
together and have these events. The people are what make it
what it is. I want to continue in that tradition and would like to
ask something of all of you - tell me what you see, or don't see,
in the chapter. I welcome your suggestions, criticisms and/or
comments. I am interested in everyone's point of view and wish
to use that to help continue and improve our chapter.
Thanks...
Dana Schrader
President, BMW CCA Iowa Chapter

Simpson Motorsports
Business Card Ad

Use B&W version of supplied business card

Next Month, read about Team Fugowi’s
excellent adventure to Sebring

Bavarian ad

Note:
New Artwork included in previous packet
Run this same ad continuously until further notice

You have been here….You liked it… and you can’t wait to come back!

Why Wait?
MID AMERICA MOTORPLEX wants you to become a 2003 MAM member.
We have a special deal worked out for your club, our BEST LEVEL OF MEMBERSHIP is only $300…
BMW CCA discount prior to April 1, 2003, only $250. Track experience waives the track
orientation… “NEW” Family Memberships** only $450….
BMW CCA discount prior to April 1, 2003 only $400.
**(3 true family drivers… husband, wife, one licensed child with $40 gate fee for each driver)

Hint…Hint…Hint… Christmas may have passed, but this makes a great gift that gives adrenaline
rushes all year long. We call it Controlled Insanity (prescription required)
Membership does have its rewards…
$40 gate fee during the week, Tuesdays for Cars, Wednesdays for Bikes/Karts
·
·
$50 Friday Test-n-Tune vs. the non-member fee of $125 full day / $75 half day
You will also have access to the MAM Club Only weekends at a discounted price.
·
Plus be able to participate in our winter driving exercises. SUV’s welcomed, family members
·
·

are encouraged to enhance their winter driving at MAM.
Mistakes at MAM reward the driver with a second chance, the Interstate system doesn’t.

Golfers Golf and Drivers Drive...
Let the golfers pay $1200 annual dues plus green fees. You pay 20% of that and have the opportunity to sneak out of work during the week or Fridays. Let yourself go at one of the safest racetracks in
North America, Mid America Motorplex has it all for you.
Join the Club. No Tickets, No Concrete Walls, and No Speed Limits, Enhance your daily driving skill
and learn the limits of your machine in a safe controlled environment.

NAME_____________________________ Date Enrolled________/______/2003
ADDRESS____________________________________________________________
CITY______________________________ ST______________ Zip______________
PHONE NUMBER (____)_____-________ Spouse’s number (____)____-_________
DATE OF BIRTH_____/____/______ DRIVER’S LICENSE #__________________
YOUR VEHICLE______________________DRIVING EXPERIENCE 1 2 3 4 5
(1 is Novice – 5 is experienced)
PAYMENT METHOD
VISA/MC_____-_____-_____-_____ Expires ____/____
Signature________________________________ Authorized amount $__________
Make checks payable to MID AMERICA MOTORPLEX
19340 Jessup Avenue, Pacific Junction IA 51561
www.midamericamotorplex.com
888-436-RACE
Payment Plans Available at $50 per month (call for details)

Annual meeting 2003

Presidents, a pair

Who’s next ?

Member of the year! Oh my, now
I’m goanna pay

Let them eat ….

So many choices, so little time

IM

Reports from members say this was our best
social event yet!
On Saturday, February 1st, nearly 100 Iowa
Chapter members and friends enjoyed a evening of fun together. Along with an even bigger selection of door prizes that last year (is
that possible, yes it was) some of the other
highlights included our guest speaker Bjorn
Gunnerud from Fallon International. Bjorn’s
talk and video highlights of BMW advertising
programs and some of his other favorite campaigns had the crowd cheering and laughing.
Other important business was our special
awards to members that included the “Cutting
it a Little Fine “ award which was presented to
Geoff Tolsdorf from St. Louis Missouri. His
miss-hap with a deer and his M3 on the way
to instruct students at our first driving school
last June didn’t slow him down a bit, heck he
even returned in September, now that is club
spirit. Our member of the year award went to
Mike Benge who is always available to help
with events and will also be joining your
board of directors this year. We welcome
Mike and congratulate him. Our Vendor of the
year award went to Yokohama Tire Corporation. Yokohama has always been there for
us and since this was the first year for this
award the board felt we should present it to a
company that has shown support since day
one, way back in 1999. The evening also included a champagne toast to ourselves with
Iowa Chapter engraved flutes filled with sparkling wine provided by member and wine broker Brennan McGrath. The success of the
Iowa Chapter of the BMW CCA has been
phenomenal and we now look forward to taking this club and our activities to even greater
heights. If you couldn’t make this years bash
we did indeed miss you. Take a look at the
calendar for 2003, plan to attend one of our
events, introduce yourself and buckle up..
…………...This is just the beginning

AutoProbe

Automotive Performance in your Palm
IM Technology Inc
www.im-technology.com
Siraj or Doug at 515 327 1177

♦ OBD II Diagnostic Scan Tools
♦ Mobil lubrication products
♦ Hawk Performance and
Performance Friction brakes.

And Now... Discounted BMW parts
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That’s right, were doing it again ! The 2003 edition of the “Longest Day Driving School” has been
scheduled, actually a week later this year than last, but we liked the name so darn much we kept it.
Even more fun has been planned for this years event including a free BBQ party. We are busy gathering BMW CCA volunteers, instructors and students for what most members believe absolutely to be the
“Ultimate Driving Experience”. You will learn car control and high performance driving in a very safe
environment from some of the best drivers in the country. NO experience is necessary, actually, the
less the better as we want to get you started on the right foot. Undecided? Ask some of the novices
from last year. I have, and they LOVED it and will be back for more. We had our hands full with our first
schools last year but this year we will be dedicating ourselves to filling this event ASAP.
Please DO NOT DELAY find the official Registration Form at www.bmwia.org If you are a new driver,
would like to improve your skills for safety, or have always dreamed of driving better and faster, this
could be your new summer activity. To the Ladies out there. We need more participation from you! It’s
a known fact in the BMW CCA that women take to this activity quickly and are some of the best drivers
in our club, just don’t rub it in too much, okay?
Our goal is your fun ! Give us a chance to make your summer one to remember, forever!

Located in beautiful Dubuque, Iowa. Our states very first city.
Dan Kruse BMW has earned BMW’s Center of Excellence award which is the highest ranking of
combined sales and service customer satisfaction.
Master Technician Dave Baumann has been with Dan Kruse for over 30 years!
BMW NA ranks Dave the #1 BMW Master Technician in the entire Midwest region!
Experience Dan Kruse BMW for your next BMW service or parts need.

How does this small BMW center in Dubuque Iowa sell so many cars?
Why do customers come from as far as Chicago to Dan Kruse BMW?
Come in and find out!
645 Century Drive
Dubuque, Iowa 52002
Dave Ackley BMW Sales Manager
daveackley@mail.dankruse.com
1-800-373-2277 ext. 250

Your 2003 Annual Meeting Sponsors
BMW North America
Bob Bondurant School of High
Performance Driving
BMW CCA-National Office
Dan Kruse BMW
EuropeanMotorcars DesMoines
Active Autowerke
Autosolutions LLC
Autothority
B&B Fabrication
BBS of America
Bavarian Autosport
Beckley Automotive
Blue Ribbon Motoring
Boyer Petroleum
BMP Design
Car Care Specialties
Circle BMW
Continental Tires
Dale’s Tires-N-More
Dinan
Diversified Cryogenics
Downing Atlanta
Eurosport High Performance
Fikse USA
Ground Control Suspension
Hendrick BMW
IM Technology-AutoProbe

J&J Motorsports
Business

Ignition Solutions
Ireland Engineering
J & J Motorsports
John Markel BMW
K-Mac
Kimberly BMW
Koni North America
Korman Autoworks, Inc.
Kumho Tire
LaJolla Independent
Mac Neil Automotive Products
Maximilian Importing
Merrill Axle and Wheel
Motive Products
OG Racing
Panoz Racing Schools
Performance Automotive
Porterfield Enterprises
Racer Wholesale
Racer Parts Wholesale
Rocky Mountain Motorworks
Sachs Suspension
Simpson Motorsports
South Bay Motorwerks
TC Kline Racing
The Tire Rack
TTRS Revolution Wheels
Turner Motorsports
UUC Motorwerks
Zymol

FOR SALE
CARS

PARTS AND ACCESSORIES

1971 Bavaria Polaris silver/Blue vinyl 3.0L dual Webers. Great
Interior, Strong Engine, Rusty Body $500 obo Kent 515 246 1559

1976 2002 Sahara/Brown 4spd. Sunroof, many new parts.
Drives very good, Needs minor body detailing and paint. $2000
obo Jack @ 515 865 5691

1987 535is Overall good condition. It runs well but needs

more attention than we can give it. One mild Iowa winter. $3200
Obo, Jeff @ 515 276 2536

1989 635CSI,117K Salmon Silver/grey, No winters or wrecks
Zendor rear wing, Alpine w/6CD changer bazooka subwoofer
prem. sound. Auto, sunroof, brake pads at 7K, new battery, water pump & clutch fan, ABS, air bag Need 4 doors
john_peavey@hotmail.com

1994 740iL Silver/Black Excellent condition only 53K miles Has

extended warranty until 11/03 New tires @ 45k Loaded with
options All service records from dealer. No winters. $20,000
Contact Bill @ whemme@avionicstraining.com or 712 262 1126

1997 M3 Coupe Cosmos black/black leather 36K miles 5 spd,
Certified warranty till 8/22/03 or 100K. Sunroof, 6 CD changer,
heated seats, keyless, cruise, trip computer, dual zone climate
control, pwr windows/seats. Excellent condition . $26,500 St.
Louis. Contact Stu at 618 277 4580 or stukienlen@charter.net

Set of 4 BMW Roundel Cross Spoke wheels mounted with Michelin Pilot HX tires. 16x7.5 offset for all 3 series 1992-current. Nice
Wheels and tires. $800 rupp11@msn.com or 515 238 9118

BMW Fold-up Bike, 24 speeds, LIKE NEW retails for $995
asking $650 contact david.trachtenberg@mchsi.com

E36 winter tires and wheels, 4 Blizzak WS-50 205/60R/15 tires
mounted on Borbet type B aluminum wheels. One winter and only
3000 miles. will fit all E36 318, 325, 328, 1992-1999. Get ready
for winter for only $450+ shipping Also…
Soundgate BMW to Sony CD changer adapter allows you to
connect a Sony CD changer to all pre-wired E36 BMW’s. Was $140
new I want $80. I also have a Sony 10 disc changer and E36
mounting bracket to sell for $125 or both for $185 + shipping.
Contact Dennis 319 833 9087 or jarchowdennis@johndeere.com
4 Winter tires 225 16 Pirelli 210’s on Borbet Type T wheels for
E39 5 series. Very clean with 60-70% tread remaining. $550 Contact Stu Lehr at 515 208 1121 or photon4@aol.com
4 Winter tires 225 55r 16 Blizzaks on Borbet type T wheels for
E39 5 series, new from Tirerack this year for $1100, $900 to you.
Sold car. Bill at thevosman@yahoo.com or 319 369 6312

2000 323i Orient blue/Sand leather, 5spd, Heated seats, Sunroof, HK sound, CD, 17” wheels, 21k miles, Very Clean.
Mark 515 299 2995, 515 669 6087, holmes1023@msn.com

2001 330ci convertible steel blue/blue/gray leather, 16k
miles. All options including hardtop plus winter tires and wheels
Perfect condition $39,900 Al @ 515 270 0933

Wanted
1988-91 325/525 M20 Inline 6 cylinder engine with or
without transmission. Dylan @ 515 993 3844
Drivers we need a few good men and women

Help?
The National Club Archive is looking for Oktoberfest or chapter trophies, shirts, pins,
posters, etc. from the past, for the new
BMW CCA Archive/Museum. Do you have
something of interest for donation? Contact
Michael at the national office at: 864 250
0022/ mmitchell@roundel.org.

see page 7.

Iowa Chapter website sponsored by: International Travel Associates

www.bmwia.org Check it out !

The Iowa Chapter of the BMW CCA welcomes EuropeanMotorcars Des Moines as an Iowa
Chapter sponsor. Their huge selection of new and previously owned BMW’s along with a facility
second to none in the upper Midwest make it “The” BMW retailer for central Iowa.
BWM CCA members receive many benefits when doing business at
EuropeanMotorcars Des Moines. Like…

20% parts, accessories, and lifestyle item discount to members
Free club memberships to customers who purchase BMW’s
Ongoing Iowa chapter event and program support
9999 Hickman Rd. Des Moines Iowa 515 278 4808
Or on the web at
www.eurocarsdesmoines.com

P.O. Box 42113
Des Moines IA 50322
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